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ROAD TO RICHES:
BUCK’S WACKER DRIVE

ERIK UNGER

A developer comes home to pay dirt

Sox stock soars
with series win
Championship boosts
franchise value 30%

See SOX on Page 9

See BUCK on Page 8

BY JEREMY MULLMAN

A priceless psychic gift to all
White Sox fans, the team’s first
World Series win since World
War I will produce a more meas-
urable benefit for team owner
Jerry Reinsdorf and his partners.

The world championship
boosts the value of the White Sox
franchise between 20% and
30%, to about $327 million, esti-
mates sports consultant Marc
Ganis of Chicago. For Mr. Reins-
dorf and the investors who have
held their stakes in the team since
the group acquired it for $20 mil-
lion in 1981, that represents a
1,500% investment gain, easily
outpacing the 826% rise in the
Standard & Poor’s 500 Index
during the past 24 years. 

“For a team that’s traditionally
been seen as a second-class citizen,
something like this is a gold mine,”
says Mr. Ganis. “A team that wins
the World Series is a much more
important and prestigious team.”

But how much upside remains
for the investors, after the White
Sox reap an expected bounty of
higher ticket prices, richer broad-
cast deals and juicier corporate
sponsorships? That depends on
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Tough medicine 
Patrick Fitzgerald’s
prosecutions may
be painful, but
they’re also good
for us.
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‘Handshake’ deal set
for Kearney buyout 
A. T. Kearney partners are
close to a deal to acquire the
Chicago consultancy from its
Texas-based owner, Electronic

Data Systems
(EDS). A per-
son familiar

with the talks says negotiators
have reached a “handshake
agreement” on terms. Kear-
ney’s 200 partners will decide
next month whether to join the
buyout. Other details were un-
available. EDS said earlier this
year that it would unload Kear-
ney, which it acquired in 1995.
An EDS spokesman would con-
firm only that “we continue to
be in discussions with interest-
ed parties, including A. T.
Kearney management.”

Shruti Daté Singh 
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BY ALBY GALLUN

Next month, a camouflaged
and crouching John Buck will
hide in the woods of his Down-
state game preserve and try to
bag his first wild turkey with a
bow and arrow.

“You have to sit perfectly still
and have the bow and arrow at
the ready,” says Mr. Buck, who
hunted ducks as a boy in West
Texas. “It’s very difficult be-
cause if there’s any slight move-
ment, (the turkeys) see it and
they’re gone.”

The 60-year-old developer
moves more conspicuously in
the downtown real estate mar-
ket, where he’s reshaping the
landscape of Wacker Drive.
More than anyone else, he’s re-
sponsible for the West Loop
boulevard’s emergence as the
premier corporate address in

Developer John Buck is
betting Wacker Drive
can absorb another 
office tower.

ERIK UNGER

At Cicero Avenue and 47th Street,
Starbucks has a drive-through across
the street from a McDonald’s.

McDonald’s, Starbucks
to square off over
breakfast, java blends

BY JULIE JARGON

A new fast-food rumble is
brewing, as McDonald’s and
Starbucks eye each other’s turf. 

In the past year, Starbucks
Coffee Co. has doubled the num-
ber of drive-through coffee shops
it operates, and the company ex-
pects half its new store openings
to be drive-throughs. Most of
those will be in the suburbs, on
roadsides and in blue-collar
neighborhoods once dominated
by the Golden Arches. Starbucks
also has plans to sell hot break-
fast sandwiches similar to the bis-
cuit and muffin offerings on Mc-
Donald’s breakfast menu. 

Meanwhile, starting this
week, McDonald’s Corp. will
sell premium organic coffee—
probably at a premium price—
in 650 stores in the Northeast
U.S. The company will com-
plete a nationwide coffee up-

grade by spring, backed by a
national advertising campaign
to help McDonald’s grab a big-
ger share of the $17.56-billion

Chicago. Since 2001, he’s
added a pair of office towers to
his Wacker Drive portfolio,
projects that paid off hand-
somely for the developer and
his investors.  

Wacker Drive is Mr. Buck’s
home turf. He began his career
as a self-described “water boy”
on the original Sears Tower
leasing team in 1971 and de-
buted as a developer across the
street 10 years later. His efforts
there attract scant interest from
the architecture critics and
preservationists who blasted his
1990s projects on North Michi-
gan Avenue. 

But as he prepares to launch
another Wacker Drive high-
rise, some downtown landlords
grumble that Mr. Buck’s build-
ing spree has deepened a four-
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WACKER 3-PEAT?

3 155 N. Wacker
Groundbreaking: No
earlier than 2007

3

1

1 1 N. Wacker
Groundbreaking: 1999
Sold: 2002
Sale price

in millions

$400

$325Build price

Sale price

in millions
Build price

$410

$300

2 111 S. Wacker
Groundbreaking: 2003
Sold: Set to close late ’05

Buck hopes to 
duplicate two 
recent successes.

2

Filling Chicago’s
voids
How to get something from,
well, nothing.

Plus: Bittersweet struggle 
to fill up Ogden Avenue.
Vacant looks The hidden
value of empty spaces.
Trump rises What 25,000
tons of steel, plus great hair,
can build. 
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◗ NO WONDER HE’S SMILING
Team owner
Jerry Reins-
dorf bought
the White Sox
in 1981 for
$20 million.
Its post-
series value? 
A cool

$327 million.
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